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News for Members of Adams Electric Cooperative, Camp Point, Illinois



by Jim 
Thompson PE, 
General Manager
The New Home 
Edition of the 
Adams Outlet 
is our flagship 
publication 
each year.  It 

illustrates several of the new all 
electric homes being built on 
our electric system. It features 
beautiful, high quality, energy 
efficient homes constructed by 
area contractors and homeowners. 
 The Cooperative continues 
to be a leader in promoting 
geothermal and air-to-air 
heat pumps for our members.  
Approximately ten percent (10%) 
of all of our members currently 
heat and cool their homes with 
a geothermal system. See 
page 3 to obtain more statis-
tical information.
 We are fortunate to have good 
relations with our trade allies and 
contractors in our service territory.  
We try to work closely with these 
companies and they help promote 
our programs. The data and the 
results speak for themselves. 

However, our best promoters 
are the individual members who 
take advantage of our programs 
and spread the results by word 
of mouth. See their testimonials 
inside this edition.  
 Even with the increase in 
the electric heat rate starting in 
January of 2009, heating with 
geothermal or an air-to-air heat 
pump is the way to go. 
 The chart below is based 
on the new electric heat rate of 
$0.06 per kWh, $1.30 per therm 
natural gas, and $2.19 per 
gallon propane. 
 The Cooperative will 
continue to promote and support 
these technologies with rebates 
and offer the electric heat rate 
because they are good for 
our membership.
 As members, if you have 
ideas or other ways your electric 
cooperative can serve you, please 
give me a call at 1-800-232-4797 
or 1-217-593-7701 or email me 
at jthompsn@adams.net.  It is 
important that we have a strong 
focus on our members and 
understand your needs 
and expectations.   

Geothermal & Air-to-Air Heat Pumps
Remain Popular2009

Adams Electric Cooperative’s office will be closed
Thursday, January 1. To report an outage, call (800) 232-4797



 Thanks to the support of local builders, HVAC 
contractors and the affordable incentive rates Adams 
Electric offers for all-electric homes, the percentage of 
members choosing to build an all-electric home 
remains outstanding. 
 The number of people building new homes in the 
area has dropped more than fifty-percent within the last 
two years. In 2006, we saw 111 new homes in our service 
territory. In 2007, there were 69 new homes and this year, 
only 47. 
 However, those choosing to go all-electric has 
remained steady. Of these 47 new homes, 43 members 
(91%) installed electric heat as their primary heat source. 
Geothermal systems remained popular with nineteen 
(40%) choosing geothermal. Twenty-three members 
(49%) installed an air-to-air heat pump and only one 
member installed a traditional electric furnace. The
remaining four chose gas.
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Trying to decide between geothermal or a heat 
pump? Wanting the name of a good contractor? 
You’ll find what you’re looking for in this issue. 
 Maybe you already have an all-electric home 
and are on one of our load control programs. See 
page 23 for some helpful information explaining 
the various lights on your load control receiver.
 Find out what equipment near your meter is 
owned by Adams Electric and what is owned by 
you, the Member. The “service point” is explained 
on the back cover.
 We’d like to thank the members in this issue 
for their time and for providing us with valuable 
feedback. Congratulations to all of our new 
home owners!  

 Construction of the first-ever all-geothermal subdivi-
sion, Hidden Cove, in 1991 by developer Matt Holtmeyer 
along with Fieldstone by developer Jerry Brockmiller and 
Bonita Pointe by developer Kenneth Heming, helped rank 
our cooperative as the leading geothermal territory in Il-
linois. In fact, Doug Rye, radio personality and promoter 
of energy efficiency still calls Adams County the “geo-
thermal capital of the world.”
 By building an all-electric home or replacing a gas 
furnace with any primary electric heat source, members 
can save up to 40 percent on all kWh’s used for heating, 
cooling and water heating purposes. With the cost of 
fuel continuing to climb, that savings really makes 
a difference. 
  As your member-owned electric cooperative, we’re 
here to provide you affordable, reliable electric service. If 
you have questions, we’re here to help answer them. Let 
us help you save energy. 

Welcome to the 
2009 New Home Issue
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  Not pictured: John and 
  Roxie Oliver
  Occupations:  John 
  is the Marketing 
  Manager at Dot Foods 
  and Roxie is the 
  Executive Director of  
  Mental Health Centers 
  of Western Illinois. 
  Move-In Date:  
  July 2007
Square Footage:  3,400 sq. ft. (living area)
Heating System:  Geothermal 
HVAC Contractor:  Scranton Heating 
& Cooling 
Builder:  Self-built
Advice: “We used energy efficient windows,  
caulked and sealed everywhere, insulated 
well, and today we are glad we did.”

     “By building the home ourselves, it allowed us 
to build a larger home and add a few extras. 
     We have used Scrantons for years and they have 
always provided professional service. We love our 
geothermal system. Our cooling this past summer 
was always less than $30 a month and we ran the
air constantly. Quite efficient.”

Oliver

Not pictured: Ben, Emily and Jaden
Occupations:  Ben and Emily work 
for the State of Illinois
Move-In Date:  May 2008
Square Footage:  1,700 sq. ft.
Heating System:  Geothermal 
HVAC Contractor:  Scranton 
Heating & Cooling
Builder:  John Crank
Advice: “It is a great opportunity to 
be able to build a house so make it 
an enjoyable experience, but take 
the time to think things through.”

      “John Crank did some work for our family. We were 
impressed with his work. 
     We had a bunch of questions and Scrantons answered all 
of them. They came in and showed us how everything worked. 
They were really helpful and informative. We were really happy 
we went with them. Geothermal is awesome, especially when it 
comes to the air conditioning in the summer. It’s unbelievable. 
We’d never build or buy another house without it.”

Lerch
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Seven scholarships worth $1,250 
each will be awarded through the 
Illinois Electric Cooperative Memorial 
Scholarship Program. The deadline 
to enter is December 31, 2008. For an 
application, call (800) 232-4797.

Illinois High School Seniors
IEC Memorial Scholarship
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Question:  What is HBAQ?
Answer: The Home Builders 
Association of Quincy is a not-for-
profit trade association serving the 
greater Tri-State area with members 
in Quincy, Hannibal, Palmyra, Canton 
and surrounding cities.

Question:  How many members does 
HBAQ have?
Answer:  Approximately 78. Members 
include new home builders, remodel-
ers, and suppliers to the construction 
industry. 

Question:  Does there seem to be 
more people interested in energy effi-
ciency when building their new home? 
Answer:  Yes, I think it has always 
been important but now even more. 

Question:  What energy efficient 
features seem to be important to them? 
Answer:  HVAC, insulation, 
windows and doors. Geothermal 
is very popular.

Question:  How long have you been 
involved in HBAQ? 
Answer:  29 years

Question:  When does your current 
term as president of HBAQ expire? 
Answer:  December 2008

An Interview with Jim Hesse,
President of Home Builders Association of Quincy

Question:  Why should builders and 
associated organizations join HBAQ?
Answer: You get to meet with other 
contractors, subcontractors and sup-
pliers. We are informed about congres-
sional issues and bills pertaining to 
the building industry and new building 
technology.

Question:  What events and other 
functions are sponsored by HBAQ?
Answer: Parade of Homes

Question:  How has the economy 
affected the home building market?
Answer:  In this area it has showed 
very little. Most builders seem to be 
pretty busy.

 Pictured (l-r): Jean and  
 Daniel Merker
 Occupations: Daniel is 
 retired and Jean works 
 for the State of Illinois
 Move-In Date: 
 July 2006
 Square Footage: 
 2,000 sq. ft.
 Heating System:  
 Geothermal
 HVAC Contractor:  
 Vinson & Sill
Builder: Dan Merker and Gary Griggs
Electric: Bob Johnson of 
Johnson Electric
Porches: Pineview Wood Products
Advice: “Use a lot of insulation and   
use energy efficient windows.”

     “Vinson & Sill did an outstanding job -- I can’t give them enough credit. 
I am very, very pleased with their work. We love the geothermal. It stays one 
temperature. It’s very economical. 
      We love our porches from Pineview Wood Products. The big porch (the 
one shown) is like an extra room!”

Merker
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Pictured (l-r): Megan, 
Brady and Preston Althoff
Occupations: Preston
is a warehouse super-
visor at Quincy Farm 
& Home, a self-
employed farmer and 
a volunteer firefighter 
for Payson-Fall Creek 
Fire Department. Megan 
is a database assistant at 
Kohl Wholesale.
Move-In Date: February 2008
Square Footage: 1,680 sq. ft. with 
finished basement
Heating System: Water Furnace 
Geothermal
HVAC Contractor: Peters Heating 
& Air Conditioning 
Builder: The Althoffs were the   
general contractors. 
Framing & Siding: Eric Neisen
Plumbing: Agri-Pump of Liberty
Insulation: Rob Mixer
Landscaping: Nicole Mast (Megan’s sister, 
who works for Frese Nursery)
Advice: “You can save lots of money if you 
can do things yourself, or have friends 
and family help. We can’t thank our 
family and friends enough for all 
their help.”

     “Peters was very easy to 
work with and answered all 
of our questions. We love 
our geothermal system. 
The initial cost was more 
but it will pay for itself in 
a few years. 
      Don’t be afraid to 
think outside of the big 
box department stores. 
We went to Midwest Paints 
and Home Center to look at 
cabinets. We ended up getting 
not only our kitchen cabinets 
and countertops, but our bathroom 
vanities, as well as our flooring -- carpet, 
laminate wood, and tile, bathroom tile, paint 
and trim. Andy and Kyle were awesome to 
work with. We recommend them to everyone!”

 Not pictured: Doug and  
 Tammy Underwood
 Occupations: Doug is
 tire manager for Dot 
 Transportation and  
 Tammy is a customer 
 development rep   
    for Dot Foods.
 Move-In Date: 
 September 2007
 Square Footage:  
 2,050 sq. ft.
Heating System: Geothermal 
HVAC Contractor: Peters Heating 
& Air Conditioning
Builder: Gary Pruden Construction 
of Mt. Sterling
Advice: “Don’t get in a hurry.”

     “Gary and his crew did a great job. Gary is very 
particular about his quality of work. 
     Peters did an excellent job on installation. Kent 
and his people were good to work with. So far we’ve 
been pleased with the geothermal system.”

Althoff

Underwood
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Opening Date: May 2008
Square Footage: 80,000 sq. ft.
Heating System in Guest Rooms: Electric heat pumps
HVAC Contractor: Peters Heating & Air Conditioning 
Builder: Jerry Maas 
Plumbing: Brinkman Plumbing
Electric: Marold Electric
“The electric heat pumps offer a cost savings since 
they are cheaper to run. We were happy with Peters 
Heating as well as Adams Electric. They were both 
great to work with. We were also pleased with 
the work of our builder, Jerry Maas, and Jimmy 
Brinkman from Brinkman Plumbing.”

The Holiday Inn is conveniently located at 4821 Oak, 
on the east edge of Quincy near Interstate 172. The 
hotel features 97 guest rooms including 12 suites, an 
indoor swimming pool, whirlpool, fitness center, guest 
laundry facilities, the Tony’s II restaurant & sports 
bar, a fine dining room, a banquet room for 300+ 
people, a pre-function area, a business center for com-
puter work and a 24-hour guest lounge with fireplace. 
The hotel can be reached by calling (217) 223-7800.

Holiday Inn
Owners: Steve Brink and Duane Venvertloh
Manager: Jody Uppinghouse
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(Not pictured) Jon L. & Jacqueline Kenady 
Occupations:  Jon is a farmer.
Move-In Date:  October 2008
Square Footage:  2,480 sq. ft.
Heating System:  Geothermal 
HVAC Contractor:  Peters Heating 
& Air Conditioning 
Builder:  Dennis Stotts Construction
Window, Doors, Insulation: American Dream 
Windows, Doors, and Insulation
Basement: Terry Mast Construction
Painting: Kevin Scott
Finishing Work: Mick Uppinghouse
Advice: “You can’t insulate a house enough.  
Plus, research all the environmentally 
energy efficient ways on the market.”

     “Thank you so much to Kevin Scott for the painting; it was 
excellent. Also, Mick Uppinhouse for the attention to detail and 
great finishing work. Thanks to American Dream Windows, 
Doors, and Insulation. Thanks to Terry Mast Construction for 
the cement work on the basement.”

Kenady

LeMaster
Pictured (l-r): Iona and 
Harry LeMaster
Occupations:  Harry drives for 
Dot Foods and is fire chief for 
Versailles. Iona works for 
Versailles Grocery Store
Move-In Date:  March 2008
Square Footage:  1,440 sq. ft.
Heating System:  Geothermal 
HVAC Contractor:  
Scranton Heating & Cooling 
Builder:  Harold Thomas of Versailles
Concrete Work: Kirk Rawlins Concrete 
Construction of Beardstown
Roofing: Eric Folis & Les Welty
Plumbing & Electric: Lindsay-Childers
Drywall: Freedom Drywall of Rushville
Insulation: Lazzel Insulating
Lumber: Kassing Lumber
Advice: “Be a good planner. It’s a lot
of work, a lot of late hours.”

     “Harold Thomas is a local, hometown contractor. We’ve known him 
forever. He’s very picky about his work. He’s a good friend and we knew we 
wanted him to build it. 
     We were also pleased with Scranton Heating and Cooling. We thought 
John was fair with us on everything. At first we weren’t going to do 
geothermal but friends kept insisting. I’m glad we did. Our bills have 
been real decent. Geothermal pays for itself. (The LeMasters had a forced air 
gas furnace before.)      
     Thanks to John Pruden who helped out on this project!”
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  Pictured (l-r): Brian and Linda 
  with Gracie, Abbey and Jake
  Occupations:  Brian is co-owner 
  of his own carpentry business, 
  Installs Unlimited. Linda is a 
  teacher at Liberty School.
  Move-In Date:  February 2008
  Square Footage:  
  approx. 3,000 sq. ft.
  Heating System:  Geothermal 
  HVAC Contractor:  Peters 
  Heating & Air Conditioning 
  Builder:  Brian Schreacke was 
  the general contractor.
  Framing: J & N Construction
  Electric: AK Electric
Plumbing: Brinkman Plumbing
Advice: “Do as much of the work as you can   
because you can save a lot of money. Don’t   
be scared to pay for some items that may   
be costly; in the end you won’t have to go   
back and redo it later.”

     “Peters is really good to work with; I do a lot of business 
with them. We really like the geothermal system. It cost some to 
put in but for what you save, it’s worth it. We plan to live here 
forever so the geothermal will pay off. This house is three times 
the size as our previous home and our bills are lower. We had a 
natural gas furnace before.”

Schreacke

Pictured (l-r): Daron, 
Julie, Kelsey and Ryle 
Occupations:  Darin 
is vice-president at 
First Bankers Trust 
Company N.A. and 
Julie is administrative 
director at Blessing Hospital.
Move-In Date:  January 2008
Square Footage:  2,050 sq. ft.
Heating System:  WaterFurnace 
Geothermal 
HVAC Contractor:  Peters Heating 
& Air Conditioning 
Builder:  Brad Graham & Gene Klauser
Plumbing & Electric: Knox Electric
Advice: “Choose a reputable contractor 
and follow their advice like we did.”

     “Brad and Gene worked with us to 
develop the floor plan that meets our 
lifestyle and built from the ground up.  
     Peters helped us with our fireplace 
selection and did a nice job installing 
the geothermal. We doubled our square 
footage and it cost us half as much on 
energy bills.”

Duke
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Peters is the #1 WaterFurnace dealer in the nation!  

4520 Broadway • Quincy, IL  •  (217) 222-1368
1975 Keokuk St. • Hamilton, IL • (217) 847-2777 

1401 W. Washington St • Pittsfield, IL • (217) 285-1600

www.petersheatingandair.com 

Everyone’s Saving
Energy with Peters!

Small house, big house, city or country, everyone finds a smart
energy solution from Peters.  Get our free energy evaluation and
we’ll determine the best way to heat and cool your home as
efficiently as possible!

Thinking fireplace? Visit our spacious showroom and see over 25
burning displays!  Corn & pellet stoves, hearth accessories, inserts,
woodburning furnances, too!

Geothermal? We’re the nation’s Number one WaterFurnace Dealer!
Our geothermal customers are thrilled with the energy dollars
they’re saving!

Energy Questions? Get them answered by the energy experts at
Peters! Since 1955, we’ve offered prompt service and the latest
technology to save you money!
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     “Troy Greene, my builder, was trustworthy, 
knowledgeable and fast. Geothermal is a very efficient, 
cost effective way to heat and cool a home.”

Not pictured: 
Roy Atwater
Occupation:  
Roy is an Illinois 
State Trooper
Move-In Date:  
November 2007
Square Footage:  
1,800 sq. ft.
Heating System:  
Geothermal 
HVAC Contractor:  
Davis Electric, Plumbing, 
Heating & Cooling, Inc.  
Builder:  Troy Greene of 
Jacksonville, Illinois

Atwater

Pictured (l-r): Linda 
Lavery and Jim Smith
Occupations:  Jim is 
self-employed, owns
a lawn service. Linda
is a receptionist for 
Blessing Physician 
Services
Move-In Date:  
October 2008
Square Footage:  1,500 sq. ft.
Heating System:  15 SEER York 
heat pump with electric backup 
HVAC Contractor:  Keck
Builder:  Jim built the house himself
Advice: “Don’t go overboard. People 
should build within their means.
Maybe downsizing a little will help 
get us out of this economic 
mess we’re in.”

    “Keck did a good job.
       I have no complaints. It  
       was a long process but  
       well worth the wait. As of 
October 21, we hadn’t even turned the unit on...the 
house is very well insulated with good windows. 
We’re anticipating very reasonable utility bills.”

Smith/Lavery
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Pictured (l-r): James, Eli, Gabe 
and Martha Blakeley
Occupations: James is a 
conservation police and Martha 
is a physical therapist.
Move-In Date:  November 2007
Square Footage:  2,500 sq. ft.
Heating System:  Geothermal
            HVAC Contractor:  
  Scranton Heating & Cooling 
         Builder:  John Crank
             Advice: “Develop as 
              specific plans as 
         possible to know 
   your needs and 
   your style; once 
   the house is 
   done, it is too 
   late to change it!”

     “John Crank did very good work overall. 
He was easy to work with. 
     Scranton was easy to contact and quick to 
service any problems. 
     We formulated our plans based on the needs 
of our family. With our interest in nature and an 
open floor plan, the design slowly took its form 
-- after several hours researching on the internet.”

Blakeley

     “Our home was already built when we purchased it. So far, 
our heat pump seems comfortable. We used Brinkman Plumbing 
for some work recently and we recommend them.”

Pictured (l-r): James 
and Sharon Morrell
Occupations: James is 
retired from Denman 
Linen and Sharon works 
for Methode Electronics.
Move-In Date:  May 2007
Square Footage:  
approx. 1,700 sq. ft.
Heating System:  
Air-to-air heat pump
HVAC Contractor:  
Tom Hurley of Hannibal 
Builder:  Steinkamp & Lowrey
Plumbing: Brinkman Plumbing
Advice: “Know your builder
and their background.”

Morrell
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2009 marks the 50th Anniversary of Adams Electric’s Youth to Washington Program.
Learn how your sophomore/junior could win a trip to Washington, D.C. (217) 593-7701
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   Pictured: Rusty with Ethan and Autumn 
   holding Noah 
    Occupations:  Rusty owns his own 
    business, Voss Pumping Service. 
    Autumn is a registered nurse at Blessing 
    Hospital’s cardiac cath lab.
    Move-In Date:  7/7/07
    Square Footage:  1,700 sq. ft.
    Heating System:  Heat Pump with 
    Electric Back-up 
   HVAC Contractor:  Keck 
   Builder:  J & N Construction

 “Jared and Nick were awesome. They started on the house on May 8 and 
we moved in on July 7! They were very easy to work with...it was a really 
great experience. We couldn’t have asked for better contractors.
 Keck was quick and easy to work with...even came in on weekends.       
 Our electric bills have been low...comparable to my brother’s geothermal 
system. We’re very satisfied.”

Voss

Pictured (l-r): Sherry 
and Brent with Layna, 
Caleb and Jacob 
Clingingsmith
Occupations:  Brent 
is Chief Engineer for 
WGEM and Sherry is 
a consultant for 
Arbonne International 
and SAHM
Move-In Date:  
June 2008
Square Footage:  
1,734 sq. ft.
Heating System:  
Air-to-air heat pump 
HVAC Contractor:  Keck
Builder:  Lawrence 
Construction
Concrete: Quality Concrete 
& Plumbing
Excavation: Fessler Construction
Advice: “Expect delays, have 
patience and plan.” 

            “Mark, our builder, really listened to our wants and 
 needs; from how we would like it to look on the outside 
 to utilizing all of the square footage on the inside. 
 While working on the floor plan, Mark helped us think 
 about the future and how our needs would change. We 
 experienced the floor plan in 3D on his computer to be  
 sure everything was how we wanted it before any
 construction began.
     The temperature is consistent throughout the house. We love our heat pump.
     We were very happy with the concrete work of Quality Concrete & Plumbing. 
Fessler Construction did our excavation work for our road, pond, and basement; 
they were easy to work with and really know what they are doing.”

Clingingsmith
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Yes, it is cold outside and yes, I 
am still wearing my shoes when 
I go out to get the morning paper. 
It is definitely winter right now, 
but spring will be here before you 
know it. 
 If you read and implemented 
the information in the last two 
columns, your floors should be 
warmer and your walls should be 
more energy efficient, therefore 
making your whole house more 
comfortable. When talking 
about walls in the last column, I 
mentioned that certain types of 
wall insulation perform better 
than others when it is cold outside 
and, particularly, when the wind 
is blowing. When it is 75 degrees 
outside, no one really worries 
about wall insulation. In fact, 
they may open the windows and 

Energy Efficiency 101: From the Ground Up
Lesson 4: The Dreaded Delta T

Energy Efficiency Tips by Doug Rye, the “Doctor of Energy 
Efficiency - the King of Caulk and Talk”

go fishing. When it is 25 degrees 
outside, and the wind is blowing, 
no one wants to go outside, much 
less go fishing.
 You are no doubt aware 
that the wind chill temperature 
can be considerably lower than 
the real temperature. Generally 
speaking, non-heated moving air 
is not conducive to comfort in the 
winter. You may be asking, “What 
is Doug getting at?” Well, just 
bear with me, I’m getting there. 
You probably are aware of wind 
chill, but you may not be aware 
of another type of air movement, 
which we call a “driving force.” 
This phenomenon occurs when 
there is a temperature difference 
between two locations, such as the 
interior and exterior of a house. 
That temperature difference is 
called a Delta T.
 In nature, warm air always 
moves toward cold air. Think of 
it this way – the hot air is trying 
to get out of my house in the 
winter, but in the summer, the hot 
air is trying to get in my house. 
The greater the Delta T, the faster 
the air movement and the greater 
the driving force. Here’s a good 

example: When you open an 
oven door, you can feel the 

hot air rush out. You can 
literally feel the “driving 
force” of the hot air as 
it escapes. And, in your 
house, the greater the 

driving force, the faster 

you’ll lose the heat, which means 
your heating system has to work 
harder. 
 If there are cold spots on your 
wall, the warm air goes to those 
spots and heat is lost as long as the 
wall remains cold. In other words, 
you are going to keep losing heat 
until you fix the problems. If 
you take steps to make the wall 
warmer, such as caulking and 
installing insulation, the Delta T 
and the driving force are less.
 Here’s something else to 
consider. In most cases, the warm 
air also contains moisture. When 
that warm air hits a cold spot, such 
as your window glass, it may well 
turn to water. It can do the same 
thing on or in your wall, causing 
mold or mildew to appear.
 Well, I think you understand 
the problem so what is the 
solution? Simply stated, just caulk 
and insulate the wall and other 
locations to eliminate cold spots. I 
have learned through the years that 
cellulose or foam insulation is best 
for this purpose. Warming the wall 
will reduce the driving force by 
reducing the dreaded Delta T.

Doug Rye, a licensed architect living 
in Saline County and the popular host 
of the “Home Remedies” radio show, 
works as a consultant for the Electric 
Cooperatives of Arkansas to promote 
energy efficiency to cooperative 
members statewide. 
Source: Rural Arkansas Magazine
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Builders: J. Churchill Construction, Inc.
HVAC Contractor: Peters Heating & Air Conditioning
Heating System: Air-to-air heat pumps with electric backup

“We have a great working relationship with
everyone at Adams Electric Cooperative.”
                             ~ Churchill Construction

In the past year, the following 
people have purchased cluster 
homes in Lake Ridge:

Joe and Marcella Ballesteros
Shirlene Leighty and Ryan

Ted and Terry Grimmer
Carl and Sandra Derhake

Jane Haschemeyer
Arthur and Edith Meeker

Arthur and Edith Meeker Carl and Sandra Derhake

New condos adjacent 
to Walmart on North 
52nd are ideal for 
those wanting a main-
tenance free lifestyle 
with the flexibility of 
renting rather than 
owning. Low Adams 
Electric utility bills!

Emery Creek
R E N T A L  C O N D O S
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 Many Adams Electric members 
participate in a load control program. 
The program allows the Cooperative 
to reduce the total amount of 
electricity used by its members (as a 
whole) during times of high electric 
demand, such as the hottest days of 
the summer. The load control program 
runs year round (typically May 
through October for air conditioners). 
 Members who choose to 
participate in the program allow 
the Cooperative to control their 
central air-conditioning units and 
electric water heaters. In return, these 
members receive a reduced rate for 
their electric heating, cooling and 
water heating.
 During load control, all central air 
conditioner compressors are cycled 
a maximum of 15 minutes “on” and 
a maximum of 15 minutes “off,” but 
the fan is allowed to run at all times. 
Electric water heaters are turned “off” 
for the entire interruption.

 In order to perform load control, 
the Cooperative installs a load 
control receiver (also referred to as 
a “switch”) at the member’s home. 
If you are unsure whether you are 
participating in load control, look for 
a receiver similar to the example 
shown below located near the 
condensing unit, the main meter or by 

the water heater.
 Load control can take place at 
any time year round. Nearly 40% of 
Adams Electric members participate 
in load control making it impossible to 
notify everyone when an interruption 
will occur. 
 However, if you participate in any 
of our load control programs (CHC, 
CAC or CWH), you can determine 
when we are controlling by looking at 
your receiver. A red or amber (yellow) 
light(s) means the Cooperative is 
performing a load control. A green 
light means we are only testing the 
receiver. No light is normal and 
means we are not interrupting. This 
information should help answer your 
questions during load control periods. 
However, if you have additional 
questions, please feel free to call 
the Cooperative and we’d be happy 
to assist you. Call Adams Electric 
Cooperative at (217) 593-7701 or 
(800) 232-4797.

To identify an 
interruption, 
look 
for a red or 
amber 
light(s) in 
this area.

A green 
light means 
we are only 
testing the 
receiver. 

No light 
is normal 
and means 
there is no 
interruption 
taking place.

Load Control:  What is it and how does it work?

Interested in advertising in our 
New Home Issue next year? 

 Sign up now. (217) 593-7701



Your meter 
is attached 
to your home 
with overhead 
wires...
When the metering 
is on a member’s 
house, the overhead 
wire to the top of 
the mast and the 
connection are 
the Cooperative’s 
responsibility. The 
meterbase, mast, 
service wires, 
ground wire and 
ground rod are 
the member’s 
responsibility. In 
a new service, the 
metering equipment 
is set up by the member’s electrician before 
service is connected. The meterbase is purchased 
from the Cooperative.

Your meter connects from your home 
to a pad-mounted transformer...
The Cooperative is responsible for the pad-mounted 
transformer and the underground line running to the 
meter. The member is responsible for the meterbase. 
The meterbase is purchased from the Cooperative.

These examples illustrate the most common 
residential services. In some cases, the set-up may 
look different. If you are unsure of what is your 
responsibility and what belongs to the Cooperative, 
please give us a call at (217) 593-7701 or toll free 
(800) 232-4797.

At Adams Electric Cooperative, we take fast, reliable 
service very seriously. We know how important it is to 
you to have an electric utility you can count on.

It is also important for you to understand that we 
can only fix what belongs to the Cooperative; that 
is, everything before the service point. You are 
responsible for everything after the service point. 
What’s the service point? In general, the Cooperative 
is responsible for everything before the meter and the 
member for everything after. For a typical residential 
service, this is the case. However, to better understand 
the “service point,” please look at the illustrations 
provided.

Your meter is 
on a pole near 
your home...
The Cooperative 
is responsible 
for the meter, the 
connection at the 
top of the pole, 
the pole, ground 
wire and ground 
rod. The member 
is responsible for 
the meterbase, 
breakers, the wire 
running up the pole 
and the service wire 
running from the 
pole to the house. 
The meter loop is 
purchased from the 
Cooperative.

What’s Mine? What’s the Co-op’s?


